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Development 

Research

Identifying and researching 

current and potential donors



Find the 

Money!



Hospitals Universities Art Museums



Smith College:  60,000 Alumnae



 Who has giving potential?

 Where are they?

 How much can they give?



Lists, Lists,  Lists







Prospect 

Researchers

Major Giving 

Officers
Donors



What donors should be visited?



Target Prospect and

Existing Donors



Target Prospect and

Existing Donors

15 Municipalities



Target Prospect and

Existing Donors

52 Zip Codes!



Target Prospect and

Existing Donors

5 Mile Buffer



Existing Donors

Within 5 Miles



$4,000 + Donors within 5 Miles



 Class Year

 Past Giving

 Age

 School

 Athletics

 Any other tracked attribute



Target Prospect and $4,000+ Donors



New Prospects



Census Tracts

Who has giving 

potential?



Census Tracts
By Median Income



 Income

 Age

 Education

 Data Mining 

 ESRI Business Analyst



Spatial regression

Surface of giving

Real data



Thank you for your 

attention.

Chris Witt

cfwitt@gmail.com


